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1. Introduction

European investment funds are either regulated as UCITS funds under the UCITS
directive or as non-UCITS or alternative investment funds (“AIFs”) under the Alternative
Investment Fund Managers’ Directive (“AIFMD”). With the introduction of the AIFMD,
the landscape for the distribution of AIFs in Europe has changed forever.
According to EFAMA the European Fund and Asset Management Association, total
assets under management (“AuM”) in Europe increased by approximately 11% in 2015
to EUR 12 trillion.

Approximately 33% of
global assets are in Europe
AuM in Europe to reach US$28
trillion by 2020 (PwC AM 2020)
30,000 UCITS funds
established in Europe
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European industry AuM
of EUR 12 trillion
EUR 4 trillion in
alternative
investment funds

• Europe ranks as the second largest
market, second to the US in the global
asset management industry. Looking at
the worldwide distribution of
investment fund assets Europe held
33% as at end December 2015. The US
market accounts for 48% of the global
market.
• The net assets for European UCITS
funds stood at €7.9tn at the end of
March 2016. This compares to €8.1tn
at end of December 2015. The total
number of funds in the UCITS
category was 30,145 as at March 2016.
This represents a decrease of 0.4% from
the previous quarter.
• Net assets for equity funds fell by 7% to
€2.8tn and accounted for 36% of the
European UCITS funds market as at
end March 2016. Bond funds decreased
by 1.3% to €2.1tn. The third largest
category is multi-asset funds which
account for 17% of the European UCITS
market. Money market funds went
down by 3.5% to €1tn.
• Net sales of European funds surged in
the course of 2015. Long-term equity
UCITS attracted net inflows of €19bn in
the first quarter of 2016. The demand
for bond funds was €111bn for the first
half of 2015. Multi asset funds
registered sales of €6bn and money
market funds posted net outflows
of €2bn, compared to net inflows of
€39bn in Q4 2015.

• *Hedge Fund Intelligence estimates the
size of the market for European hedge
funds managed in Europe to be
$663bn. In 2015, assets raised by new
hedge funds increased to $9.86bn from
$5.6bn in 2014. The total number of
AIFs in Europe as at March 2016 was
27,648. Net sales for AIFs totalled
€43.4bn in the first quarter of 2016. Net
assets of AIFs stood at €5.1tn at end of
March 2016.
• The overall industry landscape in
Europe has transformed by the growth
of UCITS onshore hedge fund
structures. These are viewed as a viable
alternative to offshore vehicles
although, not as strictly comparable on
a like for like basis as those in
established offshore arena. Since the
2008 crisis the regulatory landscape for
hedge funds has changed with many
European, US and Asian managers
looking to use the UCITS liquid
alternatives sector as a way to access
European investors. UCITS liquid
alternatives offer a way to raise capital
and avoid the complexities and
restrictions associated with AIFMD.
Europe is therefore a market that
should not be ignored by asset
managers looking to raise assets.
• *Source: Hedge Fund IntelligenceGlobal Review Spring 2016
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2. Distributing
UCITS Funds in
Europe
Europe is the most popular market for
UCITS funds with over 80,900
registrations at the end of 2015. This is
over 10 times more than the next highest
investing region, the Asia Pacific region,
followed by the Americas and then the
Middle East/Africa region. The top ten
countries, based on the number of UCITS
registrations are;
Germany
France
UK
Switzerland
Spain
Italy
Austria
Sweden
Netherlands
Finland
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How does the UCITS passport
work?
UCITS funds benefit from an European
Union (“EU”) wide “passport” which
means that once they are authorised in one
EU member state, they can be sold in any
other EU member state without the need
for any additional authorisation. This
procedure, known as the notification
procedure is as outlined below. Some
countries may require additional
documentation in the form of a prospectus
supplements or may have specific service
provider requirements. The procedure for
selling UCITS funds outside of the EU is
country specific and would need to be
considered on a country by country basis.
The process of notification requires that
where the fund is to be marketed in a host
EU member state for the first time (either
the umbrella, a sub-fund within that
umbrella not previously notified or a single
fund), a notification letter, together with
all required attachments, must be
submitted to the home state regulator of
the UCITS. Then the UCITS fund’s home
state regulator will review the submitted
notification file and verify whether the
documentation submitted by the UCITS or
its delegated representative is complete
before it is transmitted to the host state
regulator.

The home state regulator has 10 working
days from the receipt of the notification file
to notify the host state regulator. Upon the
transmission of the documentation, the
competent authorities of the UCITS home
state shall immediately notify the UCITS.
The UCITS may then access the host state
market in question as from the date of that
notification.

The host state regulator has at most 5
working days to confirm to the home state
regulator that the notification file has been
received and the documents are printable
and readable. The notification process is
outlined in the diagram below.

Home MS informs UCITS
of transmission date for
the notification file
Marketing can start
immediately

Informs UCITS

Authorised UCITS

Notification file
(content harmonised)

UCITS transmits
notification file and
translations to its
home authority

NO
Home MS checks
notification file
completeness + adds
UCITS attestation

YES

Regulator-to-regulator
notification (no later
than 10 working days
after the receipt of the
notification letter)

Confirmation of
completeness of the file
(within 5 working days)

Host MS
checks
ex post

Cooperation mechanism
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3. Distributing Alternative
Funds in Europe
Any asset managers wishing to market and
distribute alternative investment funds
(“AIFs”) in Europe have to carefully
consider the implications of the AIFMD on
how they can approach the distribution of
their funds in Europe. The location of the
alternative investment fund manager
(“AIFM”) and the location of the fund to be
distributed will have a direct impact on the
extent to which AIFMD compliance will be
required.
All AIFMs located in the EU whether they
manage EU or Non-EU AIFs are subject to
the AIFMD. The AIFMD also captures the
marketing within the EU of AIFs managed
by an AIFM located outside the EU
(“Non-EU AIFM”).
Under the AIFMD, EU AIFMs can now
avail of a marketing passport to distribute
AIFs within the EU, similar to the UCITS
Directive. Currently, AIFs are sold on a
private placement basis with various
different rules in different countries. The
AIFMD will harmonise how AIFs are sold
in the long term.
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ESMA (European Securities and
Monetary Authority) have recommended
that only Guernsey, Jersey and
Switzerland be allowed to distribute
alternative funds across the EU. They also
recommend that the passport not be
extended to any non-EU country until the
watchdog has issued advice on more
jurisdictions. ESMA is aiming to finalise
assessments of Australia, Bermuda,
Canada, Cayman Islands, Hong Kong, Isle
of Man, Japan, Singapore and the USA.
Non-EU AIFs may continue to be
distributed in various European countries
using national private placement rules
(NPPRs) for as long as they remain
available for use. However, these NPPRs
are constantly evolving across territories
and are due to be assessed by the
European Commission between the end of
2017 and July 2018 which could
potentially result in the phasing out of such
NPPRs.

The table right outlines the
marketing options available
depending on location of AIF
and AIFM.

Location of
the AIFM

Location of
the AIF

Marketed Subject
in the EU to AIFMD

Distribution Regime

EU

EU

Yes

Yes

Passport

EU

Non-EU

Yes

Yes

Private Placement until 2018*

Non-EU

EU

Yes

Yes

Private Placement until 2018*

Non-EU

Non-EU

Yes

Yes

Private Placement until 2018*

*AIFMD passport may be available before 2018 if agreed by ESMA.

Marketing AIFs in the
EU
Marketing under the AIFMD covers any
“direct or indirect offering or placement at
the initiative of the AIFM or on behalf of
the AIFM of units or shares in an AIF it
manages to or with investors domiciled in
the EU”. The marketing provisions of the
directive do not apply to passive
marketing; however, passive marketing is
not well defined in the AIFMD.
When discussing the various distribution
options available under the AIFMD the
three terms that are frequently used are:
i. Passporting
ii. National Private Placement Regimes
(“NPPR”) or Private Placement; and
iii. Reverse solicitation

i. Passporting
From 23 July 2013 managers of AIFs
which have obtained an authorisation
under the AIFMD are permitted to use the
new passport system to market their AIFs
to professional investors across the EU.

How does the AIFMD passport
work?
The passporting procedure under AIFMD
is similar to that which exists for UCITS
funds in the EU. Once an AIFM is
authorized in one EU member state, the
passport permits the AIFM to market units
or shares of any EU AIF that it manages to
professional investors in the home member
state of the AIFM as well as any of the
other 27 EU member states.
For passporting purposes, a professional
investor must meet the definition of
professional investor set out in the Markets
in Financial Instruments Directive
(MiFID). According to MiFID, a
professional client is a client who possesses
the experience, knowledge and expertise
to make its own investment decisions and
properly assess the risks that it incurs. In
order to be considered a professional
client, the client must comply with criteria
outlined in Annex II of the MiFID
Directive.
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In practice, to gain this authorization, the
AIFM must notify its home state regulator
who will transmit their request to each
host state regulator in which the AIFM
wishes to market. The AIFM must provide
the following documentation to gain
authorization to use the passport:
• Notification letter;
• AIF rules or instruments of
incorporation;
• Identification of depositary;
• Description of information on EU AIF
available to investors;
• Information on where the master EU
AIF is established if it is a feeder EU AIF;
• Indication of the Member State in which
it intends to the market the EU AIF;
• Pre-investment information to be made
available to investors (as set out in
Article 23(1) of AIFMD). This includes
information such as details on
investment strategy and objectives,
fees, latest net asset value or market
value, latest annual report etc.; and
• Where relevant , the information on the
arrangements in place to prevent the
units or shares in the EU AIF being
marketed to retail investors including in
the case where the AIFM relies on the
activities of independent entities to
provide investment services in respect
of the EU AIF.
10
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The AIFMD states that within 20
working days following receipt of a
complete notification file, the AIFM’s
home state regulator will inform the
AIFM if it may start marketing the EU
AIF. Where a positive notification is
received, the AIFM can start marketing
with effect from the date of receipt. The
AIFM’s home state regulator can prevent
marketing only if the AIFM’s management
of the AIF does not or will not comply with
the terms of the AIFMD or the AIFM
otherwise does not or will not comply
with the terms of the AIFMD.
Where there is a material change to any
of the documentation submitted as part of
the passport application, the AIFM has to
provide its home state regulator with at
least 1 months’ notice of the change where
the change is planned by the AIFM or
immediately after an unplanned change.

Non-EU AIFM seeking
an EU passport
As mentioned above, ESMA (European
Securities and Monetary Authority) has
recently recommended that Guernsey,
Jersey and Switzerland should be allowed
to distribute alternative funds across the
EU. It is also is aiming to finalise
assessments of Australia,
Bermuda,Canada, Cayman Islands,
Hong Kong, Isle of Man, Japan, Singapore
and the USA. The passport shall not be
extended to any non-EU country until
the ESMA has issued advice on more
jurisdictions.

Additional conditions will
apply for a Non-EU AIFM:
• the Non-EU AIFM must comply with all
of the provisions of the AIFMD;
• the Non-EU AIFM must seek
authorization as an AIFM from its
member state of reference (“MSR”)
which is the EU member state where the
AIFM intends to “develop effective
marketing” for most of its AIFs. It must
also have a “legal representative”
established in its MSR which is to be the
official point of contact for the MSR
regulator and will be responsible for
“the compliance function relating to the
management and marketing activities
performed by the AIFM under AIFMD
together with the AIFM”;
• appropriate cooperation arrangements
must be in place between the regulator
of the MSR and the regulators of the
countries where each of the Non-EU AIF
and the Non-EU AIFM are established;
• neither the country where the Non-EU
AIFM nor the Non-EU AIF are
established must be listed as a NonCooperative Country and Territory by
the Financial Action Task Force; and
• the countries where the Non-EU AIFM
and the Non-EU AIF are established
must each have signed a tax
information sharing agreement with
the MSR which complies with the OECD
model tax convention.

ii. National Private
Placement Regimes
The AIFMD National Private Placement
Regime (NPPR) is a mechanism to allow
Alternative Investment Fund Managers
(AIFMs) to market Alternative Investment
Funds (AIFs) that are not allowed to be
marketed under the AIFMD domestic
marketing or passporting regimes. This
principally relates to the marketing of
non-EEA AIFs and AIFs managed by
non-EEA AIFMs. However, it also relates
to the marketing of feeder AIFs where the
master AIFM is a non-EEA AIFM or the
master AIF is a non-EEA AIF.
The majority of EU countries intend to
allow some form of private placement but
the requirements vary among member
states. All countries that intend to allow
private placement will apply at least the
minimum AIFMD standards outlined
below and require notification from to the
home state regulator of the intention to
market in the country.
• the manager must comply with the
provisions of the AIFMD relating to the
annual report and disclosure to
investors (including disclosure as to
aggregate remuneration);
• the manager must comply with detailed
reporting requirements under the
AIFMD to national Regulators in each of
the member states in which they intend
to privately place their AIFs. Such
reporting must be completed quarterly,
semi-annually or annually depending
on the value of the assets under
management of the AIFM. The
reporting requirements includes details
on the principal markets on which an
AIFM trades, instruments traded,
principal exposures, important
concentrations, illiquid assets, special
arrangements, risk profiles, risk
management systems, stress testing
results, list of all AIFs managed,
leverage in the AIFs and sources of
leverage. Individual Member States
may impose stricter reporting rules;

• if the manager manages an AIF which
acquires control of a non-listed
company, the provisions of the AIFMD
relating to major holdings and control
must be complied with;
• appropriate cooperation arrangements
must be in place between the regulator
of the member state where the AIF is
marketed and the regulator of the
AIFM’s Non-EU country;
• appropriate cooperation arrangements
must be in place between the competent
authorities of the member state where
the AIF is marketed and the country
where the Non-EU AIF is established;
and
• the Non-EU country must not be listed
as a Non-Cooperative Country and
Territory by the Financial Action Task
Force.
• some countries have additional
requirements to what is outlined above.

Termination of NPPRs
Between 2016 and 2018, NPPRs and the
European passport could co-exist.
However, in 2018 ESMA will decide
whether to terminate NPPRs, in which
case authorisation under the AIFMD will
be the only option for marketing Non-EU
domiciled AIFs to EU investors.

iii. Reverse
Solicitation

solicitation will need to ensure that
procedures and policies are put in place to
clearly demonstrate that a particular EU
investor invested in the fund on this basis.
It will also need to ensure that follow up
communications with such an investor do
not in advertently result in active
marketing, for example, of another fund.
If a manager is unwilling to reply on
reverse solicitation, then the only
alternative at present for such managers is
to market in accordance with existing
private placement regimes.

Marketing between 2016 and
2018
Although the private placement regime is
expected to remain in place until at least
2018, not all EEA countries may retain the
regime if the EU passport is extended to
third countries.

Marketing after 2018
The private placement regime is generally
expected to remain in place until at 2018,
at which time ESMA is expected to report
on whether this regime should stay or be
abolished. If it is abolished, the only
marketing route available would then be
the AIFMD passport, subject to ESMA’s
recommendation as stated above. If that is
the case, all Non-EU mangers who wish to
continue marketing their funds in the EEA
will need to apply for authorisation to a
“regulator of reference” and comply fully
with the AIFMD.

Reverse solicitation or passive marketing
which is marketing which is not at the
direct or indirect initiative of the Non-EU
fund manager is still permitted under the
AIFMD i.e., if an investor approaches the
manager about investing in a fund without
prior solicitation, then on that basis the
manager would not need to comply with
the AIFMD as such marketing would not
be at the initiative of the manager.
There is no firm guidance as to what
constitutes reverse solicitation and a
manager intending to rely on reverse
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4. Taxation
considerations
for fund
distribution
in Europe

A comprehensive approach to investor tax reporting is a
prerequisite for the tax-efficient distribution of
investment funds to European investors. Investor tax
reporting for investment funds is a very demanding
and constantly evolving area. In recent years, several
European jurisdictions, such as Austria, Switzerland,
Belgium, Germany, Italy and the UK, have either
introduced new tax reporting regimes or modified
existing ones. Unfortunately, Europe is far from
adopting a harmonised approach to tax reporting for
investment funds across multiple countries. As a result,
it is increasingly difficult for asset managers to keep up
with developments in the various countries.
Looking ahead it is likely that more EU countries will
introduce their own specific tax rules for foreign funds
in order to obtain a specific tax status to make them
attractive to local investors. We have outlined below
the current tax reporting regimes in a number of the
major countries for fund distribution in the EU.

Norway
From 1 January 2016, new tax reporting rules were introduced for both collective
investment funds and investors. Norwegian investors who have made a new investment
in any collective investment fund from 7 October 2015 onwards will also be affected. The
proportionate split of the fund’s equity investments will determine the classification of the
unit holder’s income type and tax liability.
If the value of the fund’s equity investments exceeds 80% of the fund’s total investments,
all of the fund’s net income is regarded as equity which means that all of the income is
treated as dividends and is exempt from income tax. If the value of equity investments is
less than 20% of total investments, the fund’s net income is regarded as interest income
taxable at 25% with a tax deduction for any distributions made to investors. If the value of
equity investments is between 20% and 80%, the fund’s net income is divided accordingly
and investors are taxed based on the split between dividend and interest income
calculated on a pro-rata basis.
Unit holders will mainly be taxed as if they had made a direct investment in the same
instruments. Investor reporting is not a requirement for non-Norwegian funds selling into
Norway market, however, funds with a functioning reporting routine are likely to have a
marketing advantage.

United Kingdom
In order for investors in non-UK investment funds to achieve beneficial tax
treatment in the UK, it is important that investment funds obtain UK
Reporting Fund Status. Under the Reporting Fund Regime, a fund is required
to obtain confirmation from the UK tax authorities prospectively that it meets
the eligibility criteria to be considered for Reporting Fund Status. Once
Reporting Fund Status is obtained a fund must then comply with the reporting
requirements set out in the regulations which require that it reports 100% of
its income returns (calculated under the UK tax rules) to UK investors and the
UK tax authorities on an annual basis. Where a fund has Reporting Fund
Status, UK investors will be taxed under the Capital Gains Tax (CGT) regime
upon realisation of their investment in the fund, rather than as offshore
income gains taxable at investors’ marginal tax rate which would otherwise
apply if UK Reporting Status was not achieved. Close monitoring of new
launches requiring reporting fund status is important.

Switzerland
Swiss individual investors require tax reporting so that they can declare their taxable income
and the value of the investment in their tax return. If Swiss tax reporting is not undertaken,
investors will suffer prohibitive income tax in Switzerland. Foreign funds are treated like Swiss
funds if they pass certain equivalence criteria. If the foreign fund is to be distributed in
Switzerland, an up-front authorization by the Swiss Financial Markets Authority (FINMA)
must be obtained.
The tax reporting involves the preparation of a calculation to separate the taxable income from
tax exempt capital gains in the hands of the Swiss investor based on Swiss taxation principles.
The taxable income and net asset value per share for income tax and personal net wealth tax
purposes can be provided to the Swiss Federal Tax Administration (FTA) which then publishes
these values in the official rates list. No tax information is required to be published for
institutional or corporate investors.
12
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Denmark
As of January 2013, new rules allow non-resident funds to enter the Danish retail market. In principle,
a non-resident investment fund is regarded as an “investment company” for Danish tax purposes
unless it has elected to be treated, under the rules as an “investment institute with minimum
taxation”. The classification as an “investment institute with minimum taxation” is primarily relevant
for taxation of Danish individuals investing in equity based funds (i.e. greater than 50% of the fund’s
assets are equities). As funds with “investment fund subject to minimum taxation ” tax status are the
most advantageous from a tax perspective for Danish individuals, the majority of Danish investment
funds targeting the retail market have “investment fund subject to minimum taxation” tax status. The
tax classification of the fund has in principle no impact for taxation of corporate or institutional
investors. A notification that the fund will apply the special tax reporting rules must be submitted to
the Danish tax authorities before the start of the income year in question. The fund must further notify
the Danish Tax Authorities of whether the fund is qualifying as “equity based” or “bond based”.
Under the Danish tax reporting scheme the funds are required to report once a year to the Danish tax
authorities the calculated minimum income together with the number of outstanding units of the
fund per the last day of the accounting/income year. Further, the custodian would report the number
of units for each investor to the Danish tax authorities.

Germany
In Germany the tax treatment for German investors is significantly better if they are
investing in a transparent fund (i.e. a fund that has met the local German tax reporting
obligations). For this reason most potential German investors require funds to have
transparency status. In order to achieve tax transparency status the fund must satisfy
various filing and reporting requirements, which include publication requirements in
the German Electronic Federal Gazette (“Bundesanzeiger”) and obtaining a certificate
from the German tax authorities that the fund’s German tax reporting is in compliance
with German tax law.
Tax information must be certified by a tax auditor and published in the German
electronic federal gazette within four months of the financial year end. In addition to
annual reporting Germany requires daily reporting for certain parts of the fund’s
income. Funds which fulfil the complete range of annual and daily reporting
requirements are regarded as tax transparent. The consequence of being labelled
non-transparent negatively impacts the tax treatment of German resident investors.

Belgium
Foreign Funds are subject to a 0.0925% tax on the total of the
net outstanding amounts invested in Belgium as at 31
December of the previous year to the extent it is registered
with the Belgian financial regulator. The net asset tax (“NAT”)
return must be filed annually before 31 March, based on a tax
year corresponding with the calendar year.
This tax return must provide the taxable basis of the Fund, i.e.
the total of the net outstanding amounts invested in Belgium
as of 31 December of the previous year, including the units
acquired abroad on behalf of a Belgian resident. The NAT
return should specify the taxable amount on a sub-fund basis.
To avoid any double taxation, funds participating in other
investment institutions are allowed to offset the amounts that
have already been subject to this tax at the level of other
institutions.

Italy
Italian tax reporting was introduced with effect from 1
January 2012. From 1 July 2014, profits deriving from Italian
and certain other funds became subject to a 26% tax rate. The
increase from 12.5% to 26% of the tax rate applicable to profits
deriving from investments funds mainly affected Italian
resident private individual investors and certain non-Italian
resident investors.
In order to preserve the reduced 12.5% taxation in certain
instances, tax reporting is required in Italy to identify the
portion of profits/losses associated with “indirect” investment
in eligible bonds. It is necessary to determine an average
percentage on the basis of the ratio between the value of the
eligible bonds and the total asset value based on the two last
available financial statements of the fund.

Please note that German investor tax reporting is
proposed to cease effective from 1 January 2018, with
new legislation to be brought into effect in the near
future. This will have the effect of significantly
changing the investor tax reporting requirement
landscape for foreign funds marketed to German
resident investors.

Austria
From an Austrian tax point of view, investment funds which carry out Austrian
tax reporting are considered transparent, meaning there is a direct allocation
of income of the fund to investors. Austrian investors are therefore subject to
annual taxation regardless of whether the income of the fund is distributed or
accumulated. This is more attractive to investors than lump sum taxation which
applies where a fund does not have tax reporting.
From 4 April 2016, new Austrian tax reporting rules were introduced. Whereas
under the current tax reporting regime Austrian tax representatives calculate
and report the tax (KESt, Austrian WHT) on the fund income to the OeKB, the
new regime provides for a process whereby Austrian tax representatives report
the different taxable income components, which are relevant for Austrian tax
purposes, to the OeKB. The reporting deadlines with the OeKB remain
unchanged. Annual reporting is due seven months after the financial year end
of a fund, and distribution reporting is due one day before the pay date.
In Austria, foreign funds may appoint a local tax representative who along with
the Fund administrator calculates and provides information (within certain
timeframes) to the Oesterreichische Kontrollbank (OEKB) on deemed
distributed income, net interest income and information on the taxable portion
of the distributions paid to investors.

2016
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5. How can PwC help
Managing a fund distribution strategy is time consuming. Rules
differ in each country, you need to be aware of complex regulatory
constraints, tax reporting rules and a myriad of local market
requirements and things keep changing. Therefore, designing,
implementing and maintaining a multi-jurisdictional distribution
strategy involves a unique set of challenges. At PwC we understand
these challenges and our dedicated team can help you with a full
service offering covering a number of modules to help you address
these challenges.

Distribution
Strategy

Distribution
Strategy

14

Fund
Regulation

Distribution
Intelligence

As we already mentioned it is no easy task
for managers to maintain a successful,
viable and compliant distribution
strategy. Registration, regulatory and tax
requirements bring cost and operational
burdens for asset managers. Gone are the
days of a scatter gun approach to markets,
managers are taking a more focused
approach to distribution. Many firms are
devoting more resources to deciding
which markets and channels they want to
play in, particularly working out the cost
benefit of entering particular markets.
Our Distribution Strategy module
provides access to fund market
information enabling fund managers to
challenge their product development and
distribution strategies. We can help you
determine what market, investor and
channel to target for your particular
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Tax
Reporting

Fund
Regulation

Registration
Reviews

Director
Services

We can take care of all your initial and
ongoing filing requirements for UCITS and
AIFs. We perform a pre-analysis of the
requirements in each target market (i.e.
local entities, specific investor documents,
costs etc.). Our offering includes assistance
with translation processes and with
sourcing local paying agents etc. (if
required), assistance with preparation &
filing of the relevant file to required country
regulators and follow-up of regulator
queries linked to the registration and any
additional ongoing filings in order to
maintain compliance. There is regular
contact with the registration team
throughout the process, through our
bespoke web based tool and ongoing verbal
communication.

Distribution
Intelligence

Tax
Reporting

Keeping up to date with the various
different regulatory, tax and reporting
requirements for your distribution
strategy can be a time consuming task.
Our Fund distribution intelligence
module aims to address these issues by
providing regular and timely updates in
relation to regulatory, tax and reporting
requirements in relation to distribution in
your chosen markets for your UCITS and/
or AIFs. The key components of this
module include the following; country
factsheets, email notifications, quarterly
calls/meetings and ongoing access to the
distribution services team. This module
also includes a ‘do it yourself’ option
which provides a practical guide for
registering UCITS and AIFs under
passporting or private placement.

A comprehensive approach to investor tax
reporting is a prerequisite for the taxefficient distribution of investment funds
to European investors. In recent years,
several European jurisdictions, such as
Austria, Switzerland, Belgium, Germany,
Italy and the UK, have either introduced
new tax reporting regimes or modified
existing ones. We have a dedicated group
of tax professionals, specialising on the
international and local tax issues facing
fund managers such as: investor tax
reporting, withholding taxes review,
financial transactions taxes, transfer
pricing, FATCA, international tax
consulting services, EU withholding tax
reclaims, global tax compliance services
and VAT services.

We can help fund directors in relation to
their fund distribution oversight role. This
includes;

Director
Services

• Director training workshops on Fund
Distribution
• Distribution Compliance Matrix
• Market intelligence on distribution
environment for local markets
• Fund Registration Review
• Review of control frameworks
• Monitoring of ongoing compliance.

Registration
Reviews

We can provide an assessment of the fund
registrations you have performed in your
chosen jurisdictions. We can examine these
registrations for compliance with relevant
local regulation, tax and reporting
requirements and report to you any
findings. These reviews can be performed
for both UCITS and AIFs whether
passporting or using NPPRs.

The ability of a sales team to clearly
articulate what the return on an
investment product means from the
perspective of the taxation of endinvestors is increasingly important as the
tax efficiency of the return is paramount
for investors. We can provide the support
that enables those teams to understand
and explain to investors the tax
implications of the return from the
investment product.
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Setting up a fund

6. What else
do we do?
We have the knowledge
and experience to assist
you with your audit, tax,
regulatory, distribution
and consulting needs
across all the main types
of funds including hedge
funds, private equity,
UCITS, ETFs, money
market funds, real
estate/property funds,
Islamic funds and more.

We can help with all aspects of setting up a
fund. This includes developing your market
entry strategy, regulatory, accounting, tax and
operational advice on initial fund setup and
project managing the fund setup process.

Fund tax
We have a dedicated group of tax professionals, specialising in the
international and local tax issues facing fund managers. We have a
wealth of resources and expertise to assist you in addressing the
various tax challenges such as: investor tax reporting, withholding
taxes review, financial transactions taxes, transfer pricing, FATCA,
international tax consulting services, EU withholding tax
reclaims, global tax compliance services and VAT services.

Regulatory assistance
Keeping up to date with the constantly
evolving regulatory landscape is
essential. We can provide you with clear
guidance on regulatory compliance and
help you to identify the impact of relevant
regulations on your business, your
processes and your people.

Asset management consulting
The asset management sector is constantly changing.
Whatever your focus is on - growing revenue,
integrating successfully, creating insight, removing
complexity, operating globally, improving efficiency
or reducing cost - we can help.

16

Fund Distribution in Europe

2016

Fund audit
Trust is an important
factor in gaining and
keeping the
confidence of your
investors. Using our
experience and
proven track record
we can provide the
stamp of approval
needed to give
comfort to you and
your investors.

7. Contacts

Ken Owens

Niall Flanagan

Asset Management Advisory Partner
Phone: +353 1 792 8542
Email: ken.owens@ie.pwc.com

Fund Distribution Tax Director
Phone: +353 1 792 6098
Email: niall.flanagan@ie.pwc.com

Marie Coady

Anne-Marie Sharkey

Fund Distribution Tax Partner
Phone: +353 1 792 6810
Email: marie.coady@ie.pwc.com

Fund Distribution Tax Senior Manager
Phone: +353 1 792 6273
Email: anne-marie.sharkey@ie.pwc.
com

Sarah Murphy

Suzanne Senior

Fund Distribution Services Director
Phone: +353 1 792 8890
Email: sarah.murphy@ie.pwc.com

Fund Distribution Services Manager
Phone: +353 1 792 8547
Email: suzanne.senior@ie.pwc.com

Kevin Duggan

Sara Doran

Fund Distribution Tax Manager
Phone: +353 1 792 5508
Email: kevin.duggan@ie.pwc.com

Fund Distribution Services Executive
Phone: +353 1 792 5162
Email: sara.doran@ie.pwc.com
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8. Need help in deciding where
to set up your fund?
Use our Fund Domicile Comparison web tool

This tool compares 11 global fund
jurisdictions answering over 40 questions
in key areas such as regulation, tax, set up
fees, service providers and key statistics.
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To access go to:
www.fundjurisdictions.com
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