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ABOUT 
IRISH FUNDS

Established in 1991 the Irish 
Funds Industry Association (Irish 
Funds) is the representative body of 
the international investment fund 
community in Ireland. We represent 
the fund promoters / managers, 
administrators, custodians, transfer 
agents and professional advisory firms 
involved in the international funds 
industry in Ireland, with more than 
13,500 funds and net assets of more 
than e4 trillion. The objective of Irish 
Funds is to support and complement 
the development of the international 
funds industry in Ireland, ensuring it 

continues to be the location of choice 
for the domiciling and servicing of 
investment funds. Through its work 
with governmental and industry 
committees and working groups, Irish 
Funds contributes to and influences 
the development of Ireland’s regulatory 
and legislative framework. Irish Funds 
is also involved in defining market 
practice through the development of 
policy and guidance papers and the 
promotion of industry-specific training.
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MARKET OVERVIEW

Taiwan has the 7th highest Gross National Savings 
rate in the world, at 36.3% of GDP in 2015. 

Taiwanese private investors keep a large 
percentage of their savings in cash and deposit 
accounts, but they are also enthusiastic equity 
investors. In recent years, the trend has been away 
from cash deposits and direct bond holdings, 
towards increased exposure to direct equity 
holdings, pensions and mutual funds.

As of August 2016, the Taiwanese asset 
management market was nearly $209bn.   
Of this, $98bn was invested in offshore mutual 
funds, $72bn in domestic mutual funds  
and $39bn in pension and other investment 
mandates.

Because of the appetite for risk among Taiwanese 
investors, they are happy to support new fund 
launches. However, they have a tendency to treat 
funds more like stocks and actively buy and sell 
them as they would shares. They also prefer to 
manage their own investment portfolios rather 
than delegating the responsibility to an adviser.

Highest Gross National  
Savings rate in the world

th7
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$39bn

$72bn
Offshore 

Mutual funds

Pension and 
other Investment 

mandates

Domestic 
Mutual funds

$209bn

Taiwanese Asset 
Management Market
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THE FINANCIAL SUPERVISORY COMMISSION 
(FSC - www.banking.gov.tw/en) is the regulatory 
authority in Taiwan, under the administration of 
Executive Yuan. The FSC was established in 2004 
as the competent authority responsible for the 
development, supervision, regulation, and examination 
of financial markets and financial service enterprises 
in Taiwan. The FSC seeks to ensure safe and sound 
financial institutions, maintain financial stability, 
and promote the development of Taiwanese financial 
markets. The four bureaus under FSC are in charge 
of four sectors: Banking, Securities and Futures, 
Insurance and Financial Examination.

SECURITIES INVESTMENT TRUST AND 
CONSULTING ASSOCIATION  
(SITCA - www.sitca.org.tw/SitcaEnglish.aspx) is the 
self-regulating body for fund managers. SITCA issues 
guidelines and regulations on securities investment 
funds, acts in its function as a self-regulatory organization 
and supports the administrative operations entrusted by 
the government agencies in charge.

CENTRAL BANK OF THE REPUBLIC OF CHINA 
(Taiwan) (CBC) was established in 1979. CBC’s main 
functions include deciding and implementing monetary 
policies, operating payment system and maintaining 
financial stability.

MARKET SUPERVISION AND REGULATION 
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No single group or clutch of groups dominates Taiwan's funds 
arena. Industry assets are spread out among a larger number  
of players. Leading groups within the industry, however, include 
Capital and Yuanta. Foreign asset managers include JP Morgan 
Asset Management and Franklin Templeton.  

Overseas focused funds form a bigger part of the foreign 
contingent's product ranges, so they sustained heavier 
redemptions than Taiwanese funds after the financial crisis,  
with investors deserting in favour of bond and money  
market products. 

Large local groups, like Cathay, Yuanta and Capital are still 
favoured by investors for domestically focused equity funds.     
Yuanta (Polaris) launched the first Taiwanese exchange traded 
funds in Taiwan, an asset class still dominated by local 
managers.

Taiwan stands out in the Asia Pacific market for its readiness to 
embrace new investment vehicles and tools. Taiwanese investors 
are particularly keen on financial products from overseas and 
this propensity has drawn many international fund houses and 
investment banks onto the local market. Some of them rate the 
business opportunity in Taiwan highly enough to deploy larger 
marketing teams there than they run in Hong Kong, for example. 

Several foreign fund houses and banks claim that Taiwan 
has a bigger appetite for investment services than any other 
jurisdiction in the Asia Pacific region. 

The attraction and openness of the local market to foreign 
groups is evident from the fact that, in addition to their strong 
presence via locally sold cross-border products, non-Taiwanese 
entities control a significant proportion of domestic fund assets.

Among the foreign groups, the US contingent is the 
most numerous, followed by British and other European 
representatives. While some foreign groups have taken leading 
positions in the domestic funds arena, others combine a strong 
local presence via the cross-border product route with a more 
modest domestic fund operation. 

MAIN PLAYERS 

“NO SINGLE GROUP OR CLUTCH OF GROUPS 

DOMINATES TAIWAN'S FUNDS ARENA. 

INDUSTRY ASSETS ARE SPREAD OUT AMONG 

A LARGER NUMBER OF PLAYERS.  

LEADING GROUPS WITHIN THE INDUSTRY, 

HOWEVER, INCLUDE CAPITAL AND YUANTA. 

FOREIGN ASSET MANAGERS INCLUDE 

JP MORGAN ASSET MANAGEMENT AND 

FRANKLIN TEMPLETON.”
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CENTRAL DEPOSITORY, 
SETTLEMENT AND CLEARING PLATFORM 

TAIWAN DEPOSITORY & CLEARING CORPORATION (TDCC)  
http://www.tdcc.com.tw/portal/en/services/fund

The TDCC launched their Automated Fund Information 
Transmission Service in 2012. The intention was to reduce 
the manual nature of the industry by introducing a single 
automated transmission service for both domestic and 
offshore Taiwanese funds. 

The TDCC selected three international fund messaging 
providers (Calastone, BBH and Euroclear) to connect to 
offshore fund managers and transfer agents. Fund managers 
are able to choose one or multiple fund messaging providers, 
while it appears that Distributors tend to use just one provider. 
Calastone is currently the largest Order Routing Service 
Provider in the market, servicing 25 distributors and 48 
offshore funds as at October 2016

Bank 
trusts

Order Order Order

TDCC

Order
Routing
Service
Provider

Fund
Manager

Accept / Reject Accept / Reject Accept / Reject

Confirmation Confirmation Confirmation

TAIWAN
OUTSIDE TAIWAN
(EUROPE/ASIA)

Securities 
Firms

Brokers

Transfer
Agent
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ASSET ALLOCATION

While Taiwan’s onshore asset management industry is 
introducing products in a variety of assets classes, money 
market funds still represent the largest portion of assets in 
the onshore market, currently 42%.  ETFs and Balanced fund 
offerings have grown at the quickest pace in during recent 
times. ETFs have nearly doubled their percentage of onshore 
AUA in the past 3 years, overtaking fixed income portfolios.  
Equity funds account for 22% of onshore AUA, down 6% from 
2013 levels.

Taiwan’s FSC has taken steps to encourage the development 
of its onshore assets management industry. Onshore Collective 
Investment Schemes (CIS) are cleared by the regulator faster 
than the equivalent offshore fund. Onshore CIS are able to 
issue Renminbi share classes. Additionally, local assets 
managers received the ability to launch dual-currency ETFs, 
trading on the TWSE, in both TWD and RMB. ETF assets are 
up 48% since the end of 2015, now representing 13% of the 
overall onshore market.

Fixed Income and Equity funds account for the majority of 
offshore CIS AUA, 49% and 39% respectively. Balanced funds 
have been increasingly popular in the past 4 years, having 
doubled their percentage of the overall AUA to 10%. 
The growth in Balanced funds as an assets class has come at 
the expense of Fixed Income. Fixed Income portfolios have lost 
5% of assets, with a corresponding increase in the Balanced 
funds over the period. Offshore money market products continue 
to be unpopular with Taiwan’s investor base.  

As a group, foreign CIS investing into the United States of 
America gained 64% in assets under management from 2013 
to present, the highest among single country portfolios.  
The total assets of single-country products gained 39% over the 
period from 2013 to August 2016, now accounting for 20% 
of total offshore CIS assets. Balanced funds grew from 2% of 
total AUA, for both on and offshore CIS, in 2012 to 8% of the 
combined total in 2016.
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ONSHORE AND OFFSHORE ASSET 
ALLOCATION 2013 THROUGH AUGUST 2016

ONSHORE ASSET ALLOCATION

OFFSHORE ASSET ALLOCATION
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FSC 
Financial Supervisory Commission

SITE
Securities Investment Trust Enterprises (Local Asset Manager)

SICE 
Securities Investment Consulting Enterprises (Local Investment Consulting Firm)

TDCC
Taiwan Depository & Clearing Corporation

SITCA
Securities Investment Trust & Consulting Association of the R.O.C.

STATS OF IRISH FUNDS 
Number of Irish funds registered for sale in Taiwan - 142
AUM of Irish funds registered for sale in Taiwan - $93 bn

KEY MARKET TERMINOLOGY 

SOURCE: Lipper IM Sept 2016
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KEY DISTRIBUTION CHANNELS

MASTER AGENTS
Offshore funds must appoint a Taiwanese Master Agent to act 
as their official local representatives. The Master Agent may be 
a local asset manager (SITE), an investment consulting firm 
(SICE) or another non-bank entity.

The Master Agent is responsible for making the application 
for the registration of the offshore fund for sale in Taiwan, 
and the distribution and marketing of the fund, including the 
appointment of sub-distributors. Sub-distributors may be banks, 
securities firms, insurance companies, brokers, SITEs or SICEs.

As of August 2016, there were 43 offshore Master Agents 
registered in Taiwan. 

(http://www.sitca.org.tw/ENG/MemData/MD6001.
aspx?PGMID=MD05)

BANKS  
(both private and retail)

INSURANCE  
COMPANIES

DIRECT  
INVESTMENT 

BROKERAGE  
FIRMS

INDEPENDENT 
ADVISORS

FUND 
SUPERMARKETS

Banks are still the dominant fund distribution channels in 
Taiwan. No bank stands out as a runaway leader in fund 
distribution, but competition between the main networks 
is intense and between them, banks account for the vast 

majority of fund distribution. It is estimated that over 80% 
of funds in Taiwan are sold through a distributor with an open-
architecture system.
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DISTRIBUTION REQUIREMENTS

PUBLIC PLACEMENT
The public offering of a fund in Taiwan is covered by the 
Rules Governing Offshore Funds. The Rules require that the 
Master Agent make an application under a two-step process for 
approval before the fund may be publicly offered in Taiwan and 
acts as the fund’s local representative.

First, the offshore fund must be vetted by the Securities 
Investment Trust and Consulting Association of the ROC 
(“SITCA”). After vetting by SITCA is complete, the application 
will be examined and approved by the FSC before the offshore 
fund is eligible for public offering in Taiwan. Assuming 
documentation is in order, SITCA’s review will take several 
weeks and the FSC will take 2 to 3 months. 

Umbrella type funds have not been recognised under Taiwan 
law. Accordingly each sub-fund in an umbrella fund must be 
approved separately. Even if one or more sub-funds in the same 
umbrella fund have been already approved in Taiwan, a new 
application must be filed for approval of further sub-funds. The 
approval process will be the same for Irish UCITS or non-UCITS 
funds.

The FSC amended the Rules Governing Offshore Funds on 13 
October 2015.  For an offshore asset manager or its affiliates to 
be qualified to register new funds in Taiwan, it must contribute 
to the development of onshore asset management in Taiwan.  

The Rules categorised offshore fund managers into three groups;

Group 1:  An offshore fund manager that has sourced on 
average at least TWD$50 billion (US$1.58 billion) per month 
from Taiwan investors over the past year, and has set up an 
asset management unit in Taiwan that is more than 50% owned 
by the offshore fund manager.

Group 2: An offshore fund manager that has sourced on average 
at least TWD$50 billion (US$1.58 billion) per month from 
Taiwan investors over the past year, but does not have an asset 
management unit in Taiwan that is more than 50% owned by 
the offshore fund manager. 

Group 3: An offshore fund manager that has sourced on average 
of less than TWD$50 billion (US$1.58 billion) per month from 
Taiwan investors over the past year. 

Companies categorised as Group 1 must meet one of the four 
criteria below, before they will be permitted to launch a new 
offshore fund in Taiwan: 
•  Has set up a SITE in Taiwan managing on average at least 

TWD$5 billion (US$158 million) in onshore assets in the past 
year

•  Has set up a SICE managing on average at least TWD$3.5 
billion (US$111 million) in discretionary investment business 
in the past year

•  Has awarded an offshore fund mandate worth at least 
TWD$3.5 billion (US$111 million) to a Taiwanese fund 
company in the past year

•  Has invested at least TWD$5 billion (US$158 million)  
in funds domiciled in Taiwan in the past year.

Companies categorised as Group 2 must meet one of the three 
criteria below, before they will be permitted to launch a new 
offshore fund in Taiwan: 
•  Has awarded an offshore fund mandate worth at least 

TWD$3.5 billion (US$111 million) to a Taiwanese fund 
company in the past year

•  Has invested at least TWD$5 billion (US$158 million) in 
funds domiciled in Taiwan in the past year

• Has set up a fund with an institution appointed by the FSC for 
the purpose of nurturing talent and developing the local asset 
management industry. Every year, this fund should be allocated 
an amount equivalent to 0.01% of the assets the global fund 
house had sourced from Taiwanese investors per month in the 
previous year. The ceiling is TWD$15 million (US$476,000).

Companies categorised as Group 3 must meet one of the six 
criteria below, before they will be permitted to launch a new 
offshore fund in Taiwan: 
•   Has set up a SITE in Taiwan managing on average at least 

TWD$5 billion (US$158 million) in onshore assets in the  
past year

•  Has set up a SICE managing on average at least TWD$3.5 
billion (US$111 million) in discretionary investment business 
in the past year
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•  Has awarded an offshore fund mandate worth at least 
TWD$3.5 billion (US$111 million) to a Taiwanese fund 
company in the past year

•  Has invested at least TWD$3.5 billion (US$111 million)  
in funds domiciled in Taiwan in the past year

•   Has a sub-advisory partnership with a Taiwanese fund house 
for assets worth at least TWD$14 billion (US$445 million

•   Has set up a fund with an institution appointed by the FSC 
for the purpose of nurturing talent and developing the local 
asset management industry. Every year, the fund should be 
allocated an amount equivalent to 0.01% of the assets the 
global fund house had sourced from Taiwanese investors per 
month in the previous year, without an upper limit.

On top of the planned new requirements, an international fund 
company must also meet the existing criteria for launching 
offshore funds in Taiwan, which are: having at least US$2 
billion in assets under management, excluding assets from 
pension funds and discretionary investment accounts; being free 
of sanctions in the past two years; and having been in operation 
for at least two years, according to the FSC announcement.

International fund companies failing to meet the new 
requirements will be given a one-year grace period, during which 
they will still be able to launch new offshore funds.

Meanwhile, the proposed rules also state that the FSC may 
consider lowering the amount of assets an offshore fund is 
allowed to source from Taiwan, depending on market situations 
and whether or not the international fund house has made 
enough local commitment in Taiwan. 

Currently an offshore fund is allowed to source no more than 
50% of its assets from Taiwanese investors.

If an offshore fund violates the asset cap set forth by the FSC, 
the regulator can suspend its sales in Taiwan and withdraw its 
registration

PRIVATE PLACEMENT
Private placement is also governed by the Regulations Governing 
Offshore Funds.  Where offshore funds are placed privately  
to Institutional Investors (banks, bills finance enterprises, trust 
enterprises, securities enterprises, financial holding companies 
or other legal persons and organisations which have been 
approved by the FSC), no specific requirement is placed  
on the Manager.  

Private placement with Sophisticated Investors (natural or 
legal persons and institutions meeting conditions set by the 
FSC) is required to be made through a Taiwanese securities 
broker, trust, bank, SITE or SICE which acts as an agent for 
the offshore fund in Taiwan.  The Manager must have obtained 
an asset management license or eligibility in its home country.  
An offshore fund is not permitted to have more than 35 
Sophisticated Investors and is subject to the FSC limits on the 
percentage of Taiwan sourced assets.

No onshore agent is necessary where an offshore fund is 
privately placed to Institutional Investors. General advertisement 
or public solicitation is prohibited in respect of the fund.  

The offshore fund is required to have an internal control 
system, covering know-your-client and the suitability analysis of 
Sophisticated Investors.  The onshore agent must have a code  
of conduct which is drafted by the SITCA and approved  
by the FSC.

Resale restrictions exist for private placements.  Investors may 
only dispose of their position by way of redemption, transfer 
to either another Sophisticated or Institutional Investor or by 
transfer by operation of law.
  
The offshore fund must also mandate an onshore tax agent  
and an onshore litigation agent.

Filings must be made with SITCA including a First Filing, due 
5 days after receipt of payment for first Taiwanese subscription 
and a monthly filing thereafter.
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COSTS – INITIAL AND ONGOING

 There are no fees charged for the distribution of offshore funds 
in Taiwan, and compared to other markets the registration costs 
for an offshore fund are relatively low.

PRIMARY INITIAL AND ONGOING COSTS RELATE TO:

Master Agent fees Local Publication 
and Investor Communication costs

Translation costs Marketing costs
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DOMESTIC FUNDS
In Taiwan, domestic funds are treated as transparent entities 
for income tax purposes. Income of a fund is not subject to 
tax at fund level.
  
When unitholders redeem, the increase in value will be 
treated as capital gains from security transactions, which 
are currently exempt from income tax. However, if the unit 
holder is a corporation, capital gains are subject to alternative 
minimum tax (AMT).  
  
Distribution of certain interest and dividends will be subject 
to withholding tax and the funds will have the obligation to 
withhold tax from the payments made to the unitholders. 
Funds will have tax credits on one hand and an obligation 
to withhold tax on the other. The funds are required to file 
information returns with the tax office for each operating year 
to report their net tax position.
  
As long as Taiwanese funds do not distribute, the income of 
the funds will not be subject to withholding tax, the investors 
will not be subject to any tax.

OFFSHORE FUNDS
Income derived from offshore funds, capital gains, dividend 
and interest, are assessed as ordinary income for a corporate 
and will be taxed at corporate income tax of 17%. Foreign 
tax on the gains can be used to offset tax liability in Taiwan. 
Individuals’ overseas income will be subject to AMT with 
deductible of NT$6 million (around EUR 157,907)

For Private Placement offerings, the Manager must appoint  
a tax agent and a litigation agent in Taiwan.  Both the tax 
agent and litigation agent must be resident in Taiwan.   
The tax agent, in theory, is responsible for filing tax returns 
and is liable for paying taxes if the Manager fails to pay.  

However, at present, no tax filing or payment is required.

LOCAL TAXATION REQUIREMENTS

Quick Tax Facts for Funds

Basis Quasi-territory

Profit tax 0%

Withholding tax

Interest

     • Resident 10%

     • Non-resident 20%

Dividend

     • Resident Exempt

     • Non-resident 20%

Tax year Calendar year

Quick Tax Facts for Investors

Domestic funds

Individual (both resident and non-resident) Exempt

Resident Corporate AMT

Non-resident Corporate Exempt

Offshore funds

Resident Individual AMT

Resident Corporate 17%
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Irish Funds
Ashford House,
18-22 Tara Street, Dublin 2

t:  +353 (0) 1 675 3200

e:  info@irishfunds.ie
w: irishfunds.ie

April 2018

Disclaimer: The material contained in this document is for marketing, general information and reference purposes only and is not intended to provide legal, tax, accounting, 
investment, financial or other professional advice on any matter, and is not to be used as such. Further, this document is not intended to be, and should not be taken as,  
a definitive statement of either industry views or operational practice.

The contents of this document may not be comprehensive or up-to-date, and neither Irish Funds, nor any of its member firms, shall be responsible for updating any 
information contained within this document.


