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ABOUT 
IRISH FUNDS

Established in 1991 the Irish 
Funds Industry Association (Irish 
Funds) is the representative body of 
the international investment fund 
community in Ireland. We represent 
the fund promoters / managers, 
administrators, custodians, transfer 
agents and professional advisory firms 
involved in the international funds 
industry in Ireland, with more than 
13,500 funds and net assets of more 
than e4 trillion. The objective of Irish 
Funds is to support and complement 
the development of the international 
funds industry in Ireland, ensuring it 

continues to be the location of choice 
for the domiciling and servicing of 
investment funds. Through its work 
with governmental and industry 
committees and working groups, Irish 
Funds contributes to and influences 
the development of Ireland’s regulatory 
and legislative framework. Irish Funds 
is also involved in defining market 
practice through the development of 
policy and guidance papers and the 
promotion of industry-specific training.
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MARKET OVERVIEW

INTRODUCTION
Singapore is a well-established international asset management 
and fund centre with total AUM in 2015 rising to S$2.6trillion, 
an increase of 9% since 2014¹. Over the last 5 years,  
the industry’s AUM expanded at a 14% compound annual 
growth rate. UCITS are a familiar and well accepted product 
from both an investor and regulatory perspective. It is a regional 
centre for investment management, and a hub for money flows 
into and out of the region. It has traditionally been a home for 
the assets of Asia's high net worth individuals and families, 
particularly those from Indonesia, Malaysia, Taiwan and, more 
recently, China. Traditional AUM in 2015 grew modestly by 4%, 
driven largely by global asset management which had expanded 
their scale of investment activities in Singapore. Hedge fund 
AUM also grew by 29% to reach S$119bn. Interestingly, 80% 
of total AUM in 2015 was sourced from outside Singapore with 
17% coming from Europe (56% was sourced from Asia-Pacific 
and 18% from North America demonstrating Singapore’s role  
in serving regional and international investors).

For local residents the Central Provident Fund (CPF), a social 
security system which encompasses retirement, healthcare, 
homeownership, family protection and asset enhancement, 
is both a source of savings and investment and a competing 
product for traditional mutual funds. Moreover, life insurance, 
ETFs, REITs and structured products have been viewed as 
substitutes for traditional retail funds investment. 

GENERAL PENSION SYSTEM & SOCIAL WELFARE 
Singapore’s pension system rests predominantly on one pillar: 
the Central Provident Fund (CPF), which provides for most 
social security functions.  The CPF does not include social risk 
pooling and redistributive elements. Participants exclusively rely 
on defined contribution funds accumulating in the individual 
accounts of the CPF.
Coverage: The CPF covers private and most public sector 
employees as well as the selfemployed, who may join on a 
voluntary basis.
Contribution: For the majority of the workforce, contribution 
amounts to 36% of total wages, of which 16% are made by 
the employer and 20% by the employee. From the age of 50, 
contribution rates decrease to encourage the employment of 
older people.

Benefits: The overall scope and benefits of the CPF encompass 
retirement; healthcare; home ownership; family protection; asset 
enhancement.

Contributions to the CPF go into three accounts:
• Ordinary Account (OA) - the savings can be used to buy a  
 home, pay for CPF insurance, investment and education.
• Special Account (SA) - for old age and investment in   
 retirement-related financial products.
• Medisave Account (MA) - the savings can be used for   
 hospitalisation expenses and approved medical insurance.
 From the age of 55 onwards, Retirement Account (RA) is  
 created by transferring the savings from SA, OA, and then  
 MA, where applicable, to form the Minimum Sum from  
 which one can withdraw.

Vast majority of capital in CPF accounts is invested in 
government securities, which are issued to CPF specially.

2010 2011 2012

Members’ Balance² 
(E billion)

103.0 118.7 143.4

CPF members may invest their OA balance and SA balance 
under the CPF Investment Scheme. CPF members can purchase 
deposit, bonds, shares, insurance policies and unit trusts 
etc. The chart below is the total amount invested under CPF 
Investment Scheme. Unit trusts account for 17%-18% of the 
total amount invested. The majority was invested in insurance 
policies, to be exact, Investment-Linked Insurance Products.

An investment-linked insurance policy is an investment product 
in which investors’ premiums for the policy are used to pay for 
units in investment linked sub-fund(s). An investment linked 
insurance policy provides a dozen sub-funds, from which the 
investor can choose. Subsequently, some of the units bought are 
then sold to pay for insurance and other charges, while the rest 
remain invested. This investment attracts a large portion of the 
CPFIS balance. Investment–linked sub-funds are regulated as 
unit trusts and are assigned ISIN codes.

¹ Source - 2015 MAS Singapore Asset Management Survey
²Central Provident Fund Board
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Total Amount invested 
(E billion)

2010 2011 2012

CPFIS-OA 13.9 13.7 13.9

   - Unit trusts 2.5 2.4 2.4

CPFIS-SA 4.0 3.8 3.8

   - Unit trusts 0.8 0.7 0.7

The Supplementary Retirement Scheme (SRS) is a voluntary 
scheme that complements the CPF. Participants can contribute 
a varying amount to SRS (subject to a cap) at their own 
discretion. The contributions may be used to purchase various 
investment instruments. The SRS offers attractive tax benefits. 
Contributions to SRS are eligible for tax relief, investment 
returns are accumulated tax-free (with the exception of 
Singapore dividends), and only 50% of the withdrawals from 
SRS are taxable at retirement. Since the employees already  
set aside 36% of their income for CPF, contribution to SRS  
is quite small.

The domestic funds mainly cater to domestic investors. 
However, the Singapore government has been providing 
incentives to fund managers to attract them to establish asset 
management operations in Singapore, the penetration rate of 
Singapore domiciled funds is increasing gradually.

Domestic retail funds are mostly constituted as unit trusts 
in Singapore and are regulated by the Monetary Authority of 
Singapore (MAS).

FUND STRUCTURES IN SINGAPORE
Singapore domiciled funds are constituted by a trust deed as a 
unit trust between the management company and the trustee. 
Delegation is not a uniform structure. The trustee usually acts 
as the registrar and administrator while the transfer agent can 
be the trustee, management company or a third party. The 
management company reserves the right to delegate to  
a service provider.

As funds in Singapore are mostly constituted as unit trusts,  
a manager and a trustee are essential to set up a fund.

The manager of a unit trust must:
•  Hold a CMS license for fund management (or be exempted 

from holding a CMS license or be a public company in certain 
cases).

•  Be considered "fit and proper" for the role by the MAS.

A trustee must be independent from the manager and be 
approved by the MAS to act as trustee.

The Authority may approve a public company as an approved 
trustee on a “fit and proper basis” if the Authority is satisfied 
with its capital reserve and financial position, human
resources, experience and professionalism.

An auditor is required to audit the annual report of the fund.
The manager can delegate an investor advisor as a sub-manager. 
A trustee can also delegate the custodial function to another 
entity.

The biggest management companies are Eastspring, PineBridge, 
Schroders, Aberdeen and Lion Global. They take up 51% of the 
market share. HSBC is the dominant trustee in Singapore.  
State Street, BNP Paribas and RBC also have shares in the 
Singapore market.

MAIN PLAYERS
Although their market share is eroding, local retail banks are 
a 'choke point' in fund distribution, controlling access to the 
ultimate retail investor as well as acting as agents for
local monies going into the CPF. The current structure of 
the CPF scheme requires the local retail banks to act as the 
appointed representative bank for clients looking to invest
in CPF approved funds. Banks, along with insurance companies 
with in-house fund management arms and large tied-agent 
networks, have the largest fund asset bases outside of  
the REITs.

Among the leading groups in the Singapore funds industry are 
property players such as CapitaLand Cheung Kong, Safeguard, 
local banks including UOB and OCBC, and foreign
subsidiaries such as Aberdeen, First State, Barclays, Legg 

³

³ Central Provident Fund Board
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Mason and Schroder. Leading insurers include Prudential.
From a manager perspective the best known groups in  
the market are Fidelity, BlackRock, Franklin Templeton, 
Schroders and M&G, but other European firms including Julius 
Baer, DWS, BNP Paribas and Pictet are present, although many 
European houses confine themselves to private banking. Many 
large Indian asset managers such as ACPI, UTI, Reliance and 
Forefront have established asset managers in Singapore which 
are regulated by the Monetary Authority of Singapore (“MAS”).

•     Trustees
 Trustees are to safe keep the assets of the unit trust.  
 The dominating trustee in Singapore is HSBC Institutional  
 Trust Services (Singapore) Ltd which has the largest market  
 share in terms of number and AUM of unit trusts.

•   Custodians
 As for custodians, the trustee usually delegate the function to  
 its sister company. For example, when HSBC Institutional  
 Trust Services (Singapore) is the trustee, the custodian  
 function is delegated to HSBC.

•   Registrar
 A Registrar is required to keep the register.

•   Administrator
 The trustee often undertakes the administrative work.

•   Distributors
  Singaporean investors have most distribution options widely 

available, including independent advisors, brokerage houses, 
fund supermarkets, and banks and insurance companies. 
Fund supermarkets, along with bank and insurance company 
channels, dominate fund sales.

Morningstar observes that more than 80% of funds are sold 
through intermediaries offering funds from multiple providers.

Fundsupermart, Aviva and PhillipCapital are three major 
e-platforms for fund distribution.

FUND HOLDING STRUCTURE
There are no limits on the percentage of units which any person 
or group of persons may hold in a fund. However, to qualify for 
the offshore fund and resident fund tax incentives, among other 
criteria, the funds must not be 100-percent owned, directly or 
indirectly, by investors in Singapore.

Restrictions on the residence of the investors are required by 
each fund manager and shall be reviewed on an individual 
basis. In general, foreign investors don’t invest directly into 
Singapore funds but through a local agent. For example, if 
JP Morgan Luxembourg wants to place an order, the order 
is executed by JP Morgan Singapore subsidiary. Nominee 
accounts are generally accepted. A Subscription Agreement 
(encompassing the Operational Memorandum) should be signed 
before the opening up of the account. The fund house will also 
conduct its standard KYC/AML procedures for a new distributor 
on Clearstream, for example.

ASSET ALLOCATION
Investors have a propensity to invest in 'real' assets, equities  
and property, matched by a relatively short-term time horizon, 
which produces a strong trading bias in their investment 
decisions. The growing ETF market caters to that trading bias.

FUND TAX IMPLICATIONS
Investing in Singapore retail funds is generally subject to no 
tax as these funds can apply for various tax incentives from the 
Inland Revenue Authority of Singapore (IRAS). For example, if 
the IRAS grants the fund DUT (designated unit trust) status, 
designated incomes, including gains from the disposal of 
securities and dividend received from Singapore or elsewhere 
are exempt from tax. Disposal of the units will not induce any 
tax. Distributions made by the fund to individual unitholders will 
not attract Singapore withholding tax.

Generally, the tax imposed on Singapore funds is light and in 
some case nil. Withholding tax only applies to non-residents.  
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NUMBER OF IRISH FUNDS REGISTERED FOR SALE

In PwC’s Benchmark Your Global Fund Distribution 2016 
Brochure, there were 2,980 funds cross-registered in Singapore  
as at end 2015 with Irish domiciled funds making up nearly 
19% of these total registrations.  

Singapore is the top APAC market for inward marketing funds 
distribution.

According to data sourced from Lipper IM (30 September 
2016), there are 592 Irish domiciled funds registered for sale  
in Singapore with aggregate AUM of $696bn (AUM is not 
exclusive to Singapore).

IRISH FUNDS STATISTICS

19 % 592
Total Registrations Irish domiciled funds registered  

for sale in Singapore
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KEY DISTRIBUTION CHANNELS

BANKS  
(close to 70% of mutual 
funds’ AUM in Singapore 

come from bank platforms.)

OTHERS INCLUDING 
INSURANCE ENTITIES

(14%)

DIRECT INVESTMENT
(9% of mutual fund AUM) 

INDEPENDENT FINANCIAL 
ADVISORS (“IFA”) 

(7% of mutual fund’s AUM)

GENERAL COMMENTARY:
Historically, Singapore's local banks, DBS, UOB, and OCBC, 
have been the key distribution channels for funds. But this 
share has been declining over time, though it is still estimated 
to be more than 50%.  Other distribution channels have become 
more viable over the last few years led by insurance companies, 

followed by IFA firms and online distributors.

The banks have their own in-house asset management arms 
and held a monopoly on the market until the MAS opened the 
marketplace in 2002. They also hold the key to the CPF market. 
Historically, one of the reasons foreign asset managers have 
found the CPF market difficult to crack is that investments into 
CPF plans have had to be channelled via CPF agent banks, 

namely UOB, OCBC, and DBS.

The fund houses in Singapore increasingly consider the IFA 
channels to be valuable and viable. The Financial Advisers Act 

(FAA) and the Securities & Futures Act (SFA) are the two laws 
governing intermediaries selling mutual funds. This gives the 
public the assurance that the representative selling mutual funds 
is licensed to carry out the sale of investment products. The IFA 
industry is expected to account for up to 20% of all mutual fund 
assets in 2011.

As wealth and investment sophistication levels increase, retail 
investors are becoming more demanding. Successful IFAs 
are individuals and companies who are capable of dispensing 
investment advice and servicing their clients in ways similar 
to a private banker or wealth-management consultant within 
a bank. To that end, IFA companies employ in-house research 
analysts for product due diligence, asset allocation and portfolio 
construction. As a by-product, fund management groups face 
increased demand for support from IFAs.

Information above is based on 2014 data
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DISTRIBUTING UCITS AND AIFS

RECOGNISED SCHEMES
Recognition is required for foreign funds targeting retail 
investors.
•  Equivalent Laws: To obtain recognition the foreign fund’s 

home legislation and market practices must provide 
equivalent protection to Singapore investors as they would 
get from Singapore domiciled funds.

•  Equivalent Investment Guidelines: A foreign fund would 
have to be subject to similar investments guidelines in its 
home jurisdiction that would apply to those applicable to 
Singapore domiciled funds.

•  Hedge Funds: In order to be recognised a foreign hedge 
fund offered to retail investors would have to comply 
substantially with the Hedge Fund Guidelines in the MAS 
Code.

•  Minimum Subscription Amounts for Hedge Funds: A 
recognised hedge fund has to comply with the following 
minimum subscription:

 -Single hedge funds: S$100,000
 -Fund-of-Hedge-Funds: S$20,000
 -Capital guaranteed hedge funds: No minimum
•  Manager of Foreign Fund: The Manager (together with its 

related companies) should be managing at least S$500m 
of discretionary funds in Singapore (this requirement will 
not apply where any units of the fund have been approved 
for listing for quotation on a securities exchange and will be 
traded on the securities exchange).

•  Local Representative – A local representative must be 
appointed to act as liaison between the investors and the 
fund manager.

•  Singapore Compliant Prospectus – A prospectus must 
be filed which is in compliance with the Securities and 
Futures Act (SFA). It is also necessary to submit a Product 
Highlights Sheet to the MAS at the time of lodgement of the 
prospectus with the MAS.

•  Fund of Fund Investments: If a foreign fund invests more 
than 10% in other investment funds it has to provide a copy 
of the prospectus for each target fund.

•  Sub-Investment Manager: If 10% of a foreign fund is 
managed by a sub-investment manager, details about that 
sub-investment manager must be provided to MAS.

RESTRICTED FOREIGN SCHEMES
Restricted foreign schemes may only be offered to certain 
types of investors listed in s305 Securities and Futures Act 
(“SFA”) and to accredited investors whose total net assets or
annual income exceed certain amounts (as set out in s4A 
SFA) or at a minimum of S$200,000 per transaction. This 
applies to all restricted recognised schemes, including
hedge funds

Process for submission of notification to MAS:
The submission of a notification to MAS is made via an online 
notification platform, CISNet system.

The notification must be duly completed by the Director 
of the Responsible Person (DirRP) of the scheme or by a 
duly appointed agent and endorsed by the DirRP in CISNet 
system.

With regard to the management company, the fund must 
provide relevant information if certain events have taken place 
within the past 10 years, e.g. legal proceedings, regulator
judgements.

Information Memorandum: An information memorandum 
(“IM”) is required to be prepared. The document does not 
have to be filed with MAS but must be available upon
request.

The IM must contain information about the securities being 
offered or information about the entity making the offer, the 
issuer and where applicable, the underlying entity. It must
also be clear that the document was prepared for review by 
the relevant party to assist them in making an investment 
decision regarding the securities under offer.

There is specific language that must also be included in the 
IM regarding the restricted nature of the offer.

Required documentation: The documentation required to be 
included in the notification file sent to MAS will be driven  
by the type of investors being targeted by the foreign fund.

PUBLIC PLACEMENT – there are two schemes available under the public placement regime
1.  Recognised schemes – involves a recognition process with MAS
2.  Restricted foreign schemes – only offered to accredited investors – involves anotification process to MAS
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PRIVATE PLACEMENT 

The distribution and marketing of foreign funds can take 
place in Singapore without seeking “recognition”  
or going through the notification process if one of the 
following exemptions apply.

1.  When the offer and sale of units meet the definition 
regarding private placement.  
The offer is made to no more than 50 persons within any 
period of 12 months  
(this number can be changed by MAS);

2.  The offer is not accompanied by an advertisement making 
an offer;

3.  No selling or promotional expenses are paid or incurred in 
connection with the offer;

4.  No prospectus in respect of any of the offer has been 
registered by the Authority.

OR

There are also exemptions available when:

1.  The offer/sale is made to institutional investors  
(as specifically defined and which includes various 
institutional investors with appropriate licences in place);

2.  When the total amount raised in any 12 month period does 
not exceed a max threshold of S$5m;

3.  When there is little or no consideration for the issue and 
sales of the units (i.e. the offer is not accompanied  
by any advertisement making an offer or calling attention to 
the offer or intended offer).

Given the complexity of the rules, please obtain further 
guidance and advice if you expect to rely on the private 
placement regime.
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MAIN PLAYERS IN THE 
SINGAPORE FUND MARKET

There are 216 fund management companies in Singapore. Among these management companies, Eastspring, PineBridge, 
Schroders, Aberdeen, LionGlobal, UOB, Fullerton, First State, DWS, Nikko AM are the top 10 managers of mutual funds and 
unit trusts. By total assets, they take up the 81% of the market.4

Management Company Total Asset
(EUR billion)

Eastspring Investments Singapore Ltd 6.52

PineBridge Investments Singapore Ltd/Singapore 3.25

Schroders Investment Management Singapore Ltd/Singapore 3.22

Aberdeen Asset Management Asia Ltd 2.60

Lion Global Investors Ltd/Singapore 2.33

UOB Asset Management Ltd 2.25

Fullerton Fund Management Co Ltd 1.92

First State Investments/Singapore 1.78

Deutsche Asset Management Asia Ltd/Singapore 1.06

Nikko Asset Management Asia Ltd 0.89

Subtotal 25.82

Total 31.70

Percentage 81%

Some of them are well-known globally, such as Schroders, Aberdeen, DWS and Eastspring. Others are less  
well-known local companies.

4 Data Source: Bloomberg, 14/10/2013
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The Monetary Authority of Singapore ("MAS")

The key  regulations are:

Code of Collective 
Investment Schemes

SFA
Securities & Futures Act

REGULATORY AUTHORITIES

Capital Markets Department
10 Shenton Way MAS Building #25-00
Singapore 079117
Tel: (65)-6225-5577
Fax: (65)-6229-9229
www.mas.gov.sg
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REGISTRATION / DISTRIBUTION REQUIREMENTS

REGULATORY REQUIREMENTS

•   Appointment of a representative agent – As noted previously a local agent must be appointed as a point of contact  
 between the investor and the foreign fund.

•  Pre-notification of fund winding up/de-registration
•  Annual declaration for distribution of restricted schemes.
•  Publication of NAV in local newspaper on a weekly basis.
•  Marketing of a CIS is a regulated activity under the Financial Advisers Act (FAA).
 
The investment adviser promoting a fund would need to have a Financial Adviser License or be exempted from licensing.

RECOGNISED SCHEMES RESTRICTED FOREIGN SCHEMES

Initial Fees

Fees are charged on the lodgement of a 
prospectus with MAS.  

An initial lodgement costs  
APPROX. S$1,660 

with other filings costing between 
S$415-S$830.

The notification fees  
for a foreign restricted fund are 

APPROX. S$200-300 
per sub-fund.

Ongoing NO regulatory fees payable for retail schemes

APPROX. S$50 
to be paid per annual sub-fund  

declaration as noted above

COSTS – INITIAL AND ONGOING

TIMELINE

21 days after submission for UCITS applying for 
distribution approval as a Recognised Schemes 
for Retail Investors. This can be increased to 

45 days for non-standard funds

 It takes approximately 2 days after 
successful payment for a UCITS 

applying for Foreign Restricted Fund  
status to get approval.

DAYS DAYS
21 2



14

LOCAL TAXATION REQUIREMENTS

Quick Tax Facts for Funds

Basis Quasi-territorial

Withholding tax

- Distribution (applicable to non-resident) 17%*

Tax year Calendar Year (optional)

Quick Tax Facts for Investors

Distributions

Resident

- invest in resident funds

           individual Exempt

           corporate 17%

- invest in non-resident funds

          individual Exempt

          corporate 17%

Non Resident

- invest in resident funds 0%

Stamp duty 0.2%(Both transferor and transferee)
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Double tax treaty between Ireland and Singapore put in place 
in 2010.

Singapore taxes companies on a quasi-territorial basis, i.e. 
tax is imposed on all income accrued in or derived from 
Singapore and all foreign income remitted/deemed remitted 
into Singapore, equally to both resident and non-resident 
companies.

Gains or profits which are capital in nature are not subject 
to Singapore income tax. Thus gains from realization of unit 
trusts by a beneficiary will not be taxed.

The beneficiaries are subject to tax on the distributions 
received. The resident beneficiaries who are entitled to the 
trust are taxed at the beneficiary level as if the beneficiaries 
had received the trust income directly. Dividends and interest 
are subject to certain exemptions.

Resident beneficiaries, who receive distributions of trust 
income which are subject to tax at beneficiary level, are 
required to file annual tax returns to declare the taxable trust 
income received by them.

As for non-resident beneficiaries, a trustee is to be treated 
as a body of persons for purposes of tax. The trustee has 
to deduct tax at the prevailing corporate tax rate (or lower 
prescribed rates) from the gross taxable distributions to non-
resident beneficiaries who are entitled to the income of the 
trust. Tax at trustee level is final. Distributions received by 
beneficiaries are capital in nature and are subject to no tax. 

Tax id will not be assigned to non-resident beneficiary. In the 
event that tax has been wrongly deducted and accounted to 
the Comptroller of Income Tax, the non-resident beneficiary 
will have to submit a claim for the tax refund through the 
trustee/manager of the trust. The trustee will submit the claim 
for the refund on behalf of the non-resident beneficiary.

As for individuals, only income sourced in Singapore is 
subject to tax. Remittance of a foreign sourced income is 
exempt. Income derived from investing in offshore funds is 
exempt from tax. 

Unit trusts in Singapore can enjoy various tax incentives in 
which certain incomes are exempt or taxed at a concessionary 
rate.
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18-22 Tara Street, Dublin 2

t:  +353 (0) 1 675 3200

e:  info@irishfunds.ie
w: irishfunds.ie

April 2018

Disclaimer: The material contained in this document is for marketing, general information and reference purposes only and is not intended to provide legal, tax, accounting, 
investment, financial or other professional advice on any matter, and is not to be used as such. Further, this document is not intended to be, and should not be taken as,  
a definitive statement of either industry views or operational practice.

The contents of this document may not be comprehensive or up-to-date, and neither Irish Funds, nor any of its member firms, shall be responsible for updating any 
information contained within this document.


